Innovation:

The key to success
for wholesale distributors

The numbers are clear. E-commerce is the future for B2B.
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Why Do B2B Customers

Shop Online?

The number of online-only B2B shoppers grew by 28% from 2015-2017.

Why are purchasers making the
switch?
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Without a doubt, B2B e-commerce is critical to success.
Wholesale distributors can’t afford to ignore this important
trend.

However, latecomers who are just now starting their B2B e-
commerce strategy are far behind their peers.

To survive, they need to differentiate.

What Will Be Your

Key to Success?

Top performers in wholesale
distribution focus on innovative
technological integration, offering
value-added services as their
competitive differentiator.

To streamline this process, they
Integrate important apps with
their ERP, often on a single
platform for maximum efficiency.

Modern wholesale distribution leaders are more

likely to integrate the following tools...
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